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MIAAOR Membership
as of OCTOBER 31, 2021
Designated Realtors® 46
Realtors®
530
Appraisers
3
Affiliates
42
"MIAAOR United – One Together"

2022 President Jack Winnik, requests the pleasure of your company to join him for an afternoon
celebration to welcome in the 2022 MIAAOR Leadership team.

46th Annual Installation of 2022
Officers and Directors
“MIAAOR - Passionate Professionals Building Lasting Relationships”

Friday, December 17, 2021 @ 11am-1pm
Hilton Marco Beach Resort & Spa
Marco Island
Sponsors to date
Island Title 5 Star Closing Team
New American Funding
Coastal Breeze
Register Here
Choose Menu Selection Here (must be in by December 3)

Market Report for October 2021 – by Jim McGregor, 2021
President of Marco Island Area Association of Realtors®
New Construction Boom on Marco Island
The past 3 years, Marco Island has seen an incredible amount of
new construction for single family homes. Between January 1, 2019,
thru November 10, 2021, the City of Marco Island issued 455
permits. The permits issued have a total valuation in excess of
$390M! In 2019, the city processed 108 permits with a total valuation
of $84,835,180. In 2020, the city has issued 126 new construction
permits with a valuation of just under $108M.
This year has seen the largest increase of the past 3 years. Through
Nov 10, 2021, the city issued a whopping 221 permits. The valuation
for the year to date is $198M.
The trend of low inventory is still here. Days on market for
properties continues to decrease significantly. Median sale prices are
up in each category.
Total inventory in October of 2021 was down 65% from October
2020. Total active properties were 230 as compared to 661 last year.
The total number of closed sales was down 48% from 162 to 85.
Total dollar volume was $84M, down 33% from this time last year.
35 homes closed this October – down 35% from 54 homes sold last
year. The median sale price was up by 20% at $1.1M. Average days
on market for homes was down 63% from 112 to 42.
41 condos sold this month, down 47% from last year. The median
sale price was up 18%. Average days on market for a condo went
from 120 to 40 for a whopping 67% decrease.
We had 9 lots closing this month, down 70% from last year’s 30. The total sold dollar volume for lots was down
29% from last year. The median sale price for a lot this month was up 108% from last year’s $432.5K. Average
days on market for lots was down 48%.
Data courtesy of Marco Island Area Association of Realtors® Multiple Listing Service (MLS) for the period October 2020 and October
2021. For the purpose of this report, the following property types are measured: single family homes (RE1), condos (RE2), and lots.
Decimals rounded to the nearest whole number.

Stats are available on the 6th of the month for the month prior. We post them on Facebook and our MarcoRealtor.com
website. They are also posted as a link at the bottom of email flyers.
Real Estate Market Report – October 2021
Florida Realtor® Market Stats – Single Family Homes – October 2021
Florida Realtor® Market Stats – Townhouses & Condos – October 2021
Click Here for Digital Marco Island Real Estate Guide

Late November/ Early December Education
(Click link to register)

Please note that the classes that are being offered through our Partner Associations are not going to show up in
your membership portal. The association that scheduled the course will be responsible for reporting attendance
if it is for CEs. Feel free to reach out if you have any questions. Caroline's Email

Links in BLUE are live, in-person here at MIAAOR
Links in PURPLE are via ZOOM through MIAAOR
Links in GREEN are online via Partner Associations

November 29th & 30th 8:30am-4:30pm - SRES Webinar Registration for Partner Association (8 CE)
Nov. 30-Dec. 1 9AM-4:30PM - e-PRO Certification - 2 Day Core Course (8CE) Registration ($94)
Dec 1 @ 9am MLS BASIC
December 2 1pm-4pm - iCE Code of Ethics (3CE) Registration
December 2 9:00AM-5:00PM - C-RETS: Position Your Team for Profit ($67)
December 2 9AM-5PM - SFR: Short Sales & Foreclosure Resource (7CE) Registration ($47)
Dec 3 8:30AM-11:30AM -Creating a Service-Driven Property Management Operation (3CE) ($15)
Dec 3 Unlocking the Secrets of Commercial Investment Property Analysis, Purchase & Mgmt.- 4CE
Dec 6 FR/BAR As-Is Contract
Dec 6 Code of Ethics
Remember, if you need CEs NOW you can always log into our CEShop link here see promo on page 8
Our tree is up and we have 20 tags for kids in need. Please stop by the office and
pick a star with boy/girl and age range (2 yr. olds - teens). All gifts must not be
wrapped. You can put them in a gift bag but please DO NOT WRAP!

MIAAOR is a drop off location for our local St. Matthew’s House Food
Drive. Please check your cabinets and bring in what you can!

NABOR UPDATES APPRAISAL CONTINGENCY ADDENDUM
By: William G. Morris, Esq. - MIAAOR Board Attorney
Have you noticed appraisals not keeping up with the market? NABOR’s Legal Resources
Committee did too and decided it needed to modify the NABOR form “Addendum to Sales ContractAppraisal Contingency Addendum.”
The old form made the contract contingent on an appraisal showing market value of at least the
contract purchase price. If the appraisal did not show that market value, the buyer could terminate the
contract if the seller did not agree to reduce the purchase price to the appraisal price.
In a rapidly escalating market, that form caused problems as appraisals lagged behind market
price. The revised form now provides a blank to fill in with the appraisal contingency price. That price
can be less than the purchase price. If the blank is not filled in, the form default is the contract purchase
price.
The revised form gives buyers and sellers greater flexibility and should prove especially helpful
in the current market. The form is available now at the usual sites hosting NABOR forms.
The information contained in this article is not intended as legal advice and, of necessity, is
generalized. For questions about specific circumstances, the reader should consult a qualified attorney.

SNEAK PEEK: REAL ESTATE TRENDS
FOR FLORIDA IN 2022
By Richard Westlund for Florida Realtor magazine

Knowing the market trends can help you plan your business. Top
economists and real estate professionals share their predictions for
2022.
With continuing population growth, 2022 looks like another strong year for Florida’s residential markets.
Low mortgage rates will help buyers, despite rising home prices. Although builders are increasing production,
the supply of new and existing homes will remain below the level of demand.
That’s a summary of the key trends likely to shape the market in the new year, according to experienced
economists and real estate professionals.
“I think COVID-19 brought a new focus to many Americans,” says Ed Forman, president of Watson Realty in
Jacksonville. “When they ask themselves, ‘Where do I want to live, work and enjoy life?’ the answer often turns
out to be Florida.”
Ed Forman

Since the pandemic hit in March 2020, there has been a huge imbalance
between housing supply and demand in Florida, says Ken H. Johnson, Ph.D.,
a real estate economist at Florida Atlantic University’s College of Business in
Boca Raton. “Along with strong in-migration, we have an ongoing shortage of
inventory. For the last 15 years, the supply of new homes has not kept up with
population growth.”

Ken H. Johnson, Ph.D.

That wide gap between supply and demand created a red-hot market in the first
half of 2021, especially in luxury homes and condominiums, according to Brad
O’Connor, Ph.D., chief economist at Florida Realtors® in Orlando.
“We saw an unprecedented influx of affluent buyers from the Northeast and
California,” he says. “While the luxury segment was the strongest part of our
market this year, demand may be shifting to more affordable homes in 2022.”
Ron Shuffield, president and CEO of Berkshire Hathaway HomeServices EWM Realty in Coral Gables, agrees.
“We expect pricing and sales in South Florida’s luxury market to level off, after many months of steep
increases. At midyear, for instance, one in every five sales in Miami-Dade was for $1 million or more,
compared with one in 13 sales a few years ago. But that pace may not continue.”

Brad O'Connor, Ph.D.

From a statewide perspective, a shortage of inventory and higher prices
in the second half of the year point to a slower sales pace in 2022. But
that could be a positive factor for the long-term health of the market,
according to Natalie Arrowsmith, president, NextHome Arrowsmith
Realty in Apopka and president of Orlando Regional Realtor®
Association (ORRA).
“The market has shifted a bit, and a seller with an attractive home might
get four or five offers rather than 15 to 20 bids,” she says. “That’s a
friendly situation for both buyers and sellers. It also makes owners more
comfortable about their ability to find a new home and could lead to more listings in the next year.”
Ron Shuffield

Population growth
U.S. Census statistics show Florida’s population reached 21.5 million in 2020,
up 14.6% in the past decade, with the largest growth in Jacksonville and
Central Florida, including Lake, Sumter and Marion counties. The COVID-19
work-from-anywhere trend accelerated in-migration, which is expected to
remain strong in the next year–especially in Florida’s lower-cost markets.
“I believe the story for 2022 will be about the state’s west coast,” says Michael
Saunders, founder and CEO, Michael Saunders & Company in Sarasota,
citing a recent CoreLogic report (see sidebar). “People will still want to move from major cities from the
Northeast, Midwest and California in search of space and a slower-paced lifestyle.”
Johnson agrees, noting that smaller markets like Fort Myers, the Panhandle,
Lakeland and Melbourne have a pricing advantage over the state’s larger metros.
Along with in-migration, Saunders says the pandemic increased demand from
millennial buyers. “Several years ago, we were talking about how millennials
would be constant renters,” she says. “Now, they are streaming out of cities and
buying homes where their dollars go farther. Many are feeling more secure about
their jobs and are starting families as well.”
Saunders adds that another demographic trend to watch is the growing number of
women professionals and divorcees buying homes on their own. “Women are
making their own business decisions, creating opportunities for agents interested
in serving this market,” she says.
Natalie Arrowsmith

Other drivers of demand
When looking at demand, another positive trend is the potential return of international buyers, who have largely
stayed on the sidelines due to pandemic travel restrictions. “Our No. 1 international market is Canada, followed
by the UK, Germany and France,” says Saunders. “Some buyers who know the area have purchased homes
and condos after video tours. But we’re seeing more interest from prospects who are waiting to travel again to
Florida.”
In South Florida, the Latin American market has also been slow for the past five years, according to Shuffield.
The causes include the strong dollar, U.S. immigration requirements and economic instabilities in some South
American countries. “However, affluent buyers are still interested in purchasing in Florida, and we expect that
trend will continue in the next year,” he says.

O’Connor and Johnson note that institutional buyers will continue to invest in the single-family-home rental
market. However, individuals and families will continue to be the largest source of demand for purchasing
investment properties.

Mortgage rates
But high demand isn’t the only factor that will drive the market in 2022, according to O’Connor. “Interest rates
will be a major factor next year,” he says. “The historically low mortgage rates this year have made homes
more affordable for buyers who don’t want to pass up the opportunity. While rates may go up slightly next year,
most forecasts indicate they will still be in the 3 to 3.5% range.”
Along with low rates, the statewide appreciation in home values will support move-up buyers who can tap their
increased equity when making purchases, adds O’Connor.
“Property appreciation is a Goldilocks zone,” says Johnson. “Too little and fewer people want to own, but too
much can trigger a dramatic fall in the market. For long-term stability in the next few years, we need to see
appreciation rates slow down.” But rising prices pose a significant challenge to first-time buyers, says
Arrowsmith. “While Central Florida is known for affordable housing, our municipalities and state need to find
creative ways to help first-time buyers,” she says.
Michael Saunders

The supply side
Throughout Florida, builders are ramping up the production of new singlefamily homes and condominiums. But shortages of construction supplies and
labor are hampering their ability to add to the housing supply, says
Arrowsmith. “New developments are taking longer to complete, as are
renovations of existing properties,” she says. “As a result, they simply can’t
keep up with demand.”
Saunders cites the example of a luxury condominium development on
Longboat Key that was 80% presold before groundbreaking. Now the developer is pulling the remaining
residences off the market, assuming that prices will rise significantly prior to completion.
Shuffield says the tragic collapse of the Champlain Towers condominium in Surfside in June has made both
owners and association managers more aware of construction issues and the need for financial reserves.
However, he doesn’t expect this isolated occurrence to affect overall demand in 2022. “I think we will see
higher fees as associations prepare for the future, but the vast majority of condominiums are in excellent
shape.”

Advice for sales associates
With tight inventories and high demand, Florida sales associates should stay in close touch with past clients
and spheres of influence, says Arrowsmith. “You need to cultivate those relationships, so you will be top of
mind when owners decide to list,” she says.
Considering the rapid twists and turns of the past two years, keeping up with local market conditions is a
prerequisite for serving buyers, sellers and investors in 2022, according to Saunders. “The market is moving so
quickly that you need to be a full-time knowledge broker,” she says. “You should also hone your
communication and negotiation skills, especially when dealing with multiple offer situations.”
Forman says being flexible in terms of marketing and showing homes will also be important in 2022, as the
pandemic will have a lingering impact on real estate. “Every sales associate and broker needs to track the data
and be ready, willing and able to make any necessary changes. Certainly, Florida has benefitted from the
work-from-home trend, but we don’t know how COVID-19 will play out.” #
Richard Westlund is a Miami-based freelance writer.

MarcoRealtor.TheCEShop.com

Recommended SIDE DISHES for Thanksgiving Day!!
Pre-cooked, Re-heatable…
•

Mashed Potatoes
Stuffing

•
•

Green Bean Casserole
Baked Yams

•
•
•

Vegetables

Sweet Potatoes - mashed/baked
•

Pies

This year we will also be collecting canned food items and nonperishables for the Food Pantry at St. Matthews House that has
been supplying food for the needy due to the COVID19 Pandemic.
Contact The Marco Island Area Association of REALTORS® 394-5616 for aluminum
disposable trays with covers or call/text (239-370-8118) Bill Filbin and he will deliver the
disposal trays w/lids to anyone on Marco Island - TO YOUR FRONT DOOR.
Pans will be stacked for travel - NO excess liquid, please.
You may drop off your side dishes (in disposal trays) at the Marco Island Area Association
of Realtors®, 140 Waterway Drive, between 8:00 - 10:30am on Thanksgiving morning
(November 25th) for delivery to the Shelter.
St. Matthew’s Homeless Shelter FOOD Drive for THANKSGIVING!

THIS IS THE 24th YEAR OF COLLECTING FOOD FOR
ST. MATTHEW’S HOUSE THANKSGIVING DINNER!

This Thanksgiving Holiday, we at Island Title find ourselves a little more
aware of what we have to be thankful for and getting back to basics to enjoy
them.
We are so thankful that we did not have a Summer Hurricane or Major storm
this year and welcome many NEW neighbors to our area.
Thank YOU for your continued business, support and the fact that we as a
company and as a family together, have jobs we love and get to work with
wonderful people like you each day in a business we find very rewarding!
It is truly our pleasure to be of service to YOU and Your Customers throughout
the year, but especially during this holiday season!
From our families to yours, may your Holiday be filled with much love, joy
and comfort!

The Island Title 5 Star Closing Team, LLC
Dawn, Sue, Billy, Lety, Ken, Julianne, Deric & Madeline

Celebrating 38 Successful Years in Southwest Florida.
Marco Island – 239-394-4888

Naples 239-597-1577

Bonita 239-498-1100

